Concealment is the act of intentionally withholding information for some purposes. It is the mode of using language to hide information and intentions. The current study aims at finding out the pragmatic aspects of concealment. In accordance with the aim of the paper, it is hypothesized that the phenomena of concealment basically targets achieving persuasion and self-defense. The most important findings yielded by the analysis reveal that the main pragmatic aspects utilized in issuing concealment are breaching Grice's maxims, pragma-rhetorical devices, deictic expressions and positive politeness strategies.
language to withhold information for specific purposes. This act of hiding information is characterized and defined in terms of context and purpose; in other words, these two conditions-namely context and purpose-define the nature and the strategies of concealment.
Depending on both the context in which concealment is utilized and its purpose, McCornack (1992) introduced concealment as a strategy of manipulation, along with three other strategies which are namely the strategies of fabrication, distortion and equivocation.
Concealment is also defined by the ability to make something appear as different from what it actually is, or does not appear at all. Thus, it is a skill as well since it requires specific characteristics to assure the process of concealing.
Concealment and Manipulation
Both Ekman (1985) and Metts & Hippensteele (1988) describe concealment as "preferred" form of deception compared to lying. Concealment is defined in terms of "incompleteness"; not telling the whole truth, whereas lying is the act of telling an "untruth".
As it is assumed by the researchers, concealment is a strategy of manipulation. Thus, the current paper remodifies manipulation strategies-mentioned by Baron's (2003) ; and Asya's (2013) categorizations-as strategies of concealment.
According to Baron (2003) , deceptive manipulation includes outright lying, making false promises, and misleading the targets. Concealment, like deceptive manipulation, involves issuing lies and false assumptions to hide the truth. To conceal something, concealers may also go further and use strategies of browbeating, or threatening. Both Baron (2003) and Asya (2013) agree that the mental activity is essential here; the speaker can rely on the emotion of the target to manipulate, in this case to conceal intentions. Concealment, like manipulation, is characterized by eminent intention to conceal and usually this intentionality is hidden.
In his Information Manipulation Theory (henceforth IMT), McCornack et al. (2014, p. 350) refers to the Cooperative Principle and Grice's maxims to explain the effect of breaching them in deception. He (ibid) explains it as the consequence of violating Grice's maxims. From the same perspective, concealment is the result of, basically, violating quantity maxim; which results in giving less information than required. This is by means of intentionally withholding information.
A Pragmatic View of Concealment
The pragmatic dimension of concealment is covered throughout: (1) the pragmatic theories, such as breaching conversational maxims, pragma rhetorical devices, deictic expressions, and politeness theory. (2) Contextual factors; it is worth mentioning here that concealment cannot be detected from a set of obvious factors; context plays a crucial role in determining the appropriate concealment strategy that is suitable to certain aims.
Breaching Conversational Maxims
Breaching conversational maxims -Grice's maxims-is the main strategy of making concealment. Grice (1975, p. 45) assumes that, in interactions, people adhere to cooperative principles (henceforth CPs) that state "make your conversational contribution such as is required, at the stage at which it occurs by the accepted purpose or direction of the talk exchange in which you are engaged". These CPs can be redefined in terms of four maxims quality, quantity, relation, and manner. Breaching these maxims deliberately creates concealment, as stated below:
appeal is strongly related to the credibility of the speaker to be sincere and trustworthy, (b) Pathos: Walton (ibid, p. 171) states that emotions appeals are strong as they have the ability to make people actually do things. They can make an audience angry or proud. As such, this appeal can have power even over logical arguments; (c) Logos: this is the logical appeal as it is called by Walton (ibid, p. 332). To reach a certain aim in an argumentation, the speaker depends on logic and evidences.
2) Figures of speech: these are the "artful deviations" as defined by (Corbett, 1990) , rhetorical figures of speech are considered as a way of producing a message with two meanings; the exact meaning or the literal one and the implied meaning. McQuarrie & Mick (1996) classify them into two tropes: 1: Destabilization tropes: these tropes according to McQuarrie & Mick (ibid, p. 433 ) are a means of saying more than what is said; the destabilization tropes rely on the audience to develop the implications. The current paper includes two destabilization tropes: Metaphor and Pun.
A) Metaphor: this figure of speech involves the case of using a word or phrase to describe something it does not literally denote, e.g., "This journal is a gem" (McGlone, 2007, p. 2) . B) Pun: it refers to the case of having myriad meanings. According to Bussmann (1996, p. 968 ), a pun is a matter of playing with words; the use of a word or phrase which holds two meanings at the same time.
2: Substitution tropes: in the substitution tropes "one says something other than what is meant, and relies on the recipient to make the necessary correction" (McQuarrie & Mick, 1996, p. 433) . As far as concealment is involved, the following tropes are considered: A) Overstatement: (also known as Hyperbole): A rhetorical pragmatic strategy that referred to by Leech (1983) as "a case where the speaker's description is stronger than is warranted by the state of affairs described" (ibid, p. 145). B) Understatement (also known as litotes): a figure of speech that includes utterance of "quantity, intensity, or seriousness of something that is less than what is objectively the case" in order to achieve the rhetorical impression (Cruse, 2006, p. 186) . C) Rhetorical questions: those questions are not asked for the purpose of eliciting an answer. Rhetorical questions are used intentionally for the sake of their rhetorical effect. This effect is usually to emphasize the speaker's point and arouse the hearers' attention.
Deictic Expressions
Depending on when, where and by whom, deictic expressions have a variety of shifting meanings. Their pragmatic meaning is determined by the context. Levinson (1983, p. 55 ) distinguishes between inclusive and exclusive "we"; where the first type includes both the speaker and the hearer, whereas the exclusive "we" excludes the speaker from the hearer. In political speeches, as asserted by Chilton & Schaffner (1997, p. 216) , deictic expressions are powerful means of legitimizing of the speaker's action; this is by using inclusive "we" to involve the hearer to the action and pretending that there is nothing hidden from the public.
Politeness Theory
The theory is introduced by Brown & Levinson (1987) , it states that "all competent adult members of a society have (and know each other to have) face" which is "the public self-image" (ibid, p. 61). They (ibid) present a number of positive and negative strategies of politeness. Only the strategies that are relevant to concealment are presented below: 1) Claim common ground: it states that both the speaker (S) and hearer (H) share the same wants, and values. Out of eight strategies, and as far as concealment is involved, only the following strategies are triggered:
1.1) Seek agreement: It allows S either to stress his agreement with H and therefore to satisfy H's desire to be "right". Repetition is another way to seek H's agreement; this is by repeating parts or all of what has been said (ibid, p. 112).
1.2) use in-group identity marker: S uses the in-group identity to convey in group membership with the H. in this strategy, S can use in-group slangs, language or dialect, or address forms (Brown & Levinson, ibid) 2) Convey that S and H are cooperative: this positive strategy includes: 2.1) Offer, make promises: offering is a polite-positive strategy as it indicates the good intentions of the speaker, and, thus, the speaker is not hiding or concealing anything.
2.2) Include both S and H in the activity:
This is achieved by making use of inclusive "we" form, when S analysis. The speech is downloaded from the internet from the website: https://www.theguardian.com. For the sake of analysis, the speech is presented as shorter extracts which are given the symbols of Extract (1), Extract (2), Extract (3) etc.
Bush's speech was an announcing of war against Iraq, under the pretext that Iraq developed Weapons of Mass Destruction (WMD) and refused to cooperate with UN inspectors of disarmament. The three different audiences, to which this speech was addressed, are the Americans, the International community, and Iraqis.
B) The Analysis: Methods of Analysis
To reach the aims of the current paper, the developed model which has been developed by the researchers and represented in Figure ( 1) will be the basic apparatus for analyzing the data of this work.
The criteria: the criteria used to judge that the speech involves concealment are the following:
(1) As stated earlier by Ekman (1985) and Metts & Hippensteele (1987) , concealment is characterized by "incompleteness"; in which the speaker is not telling the whole truth, but only half-truth. The part that suites the concealer's aims. From pragmatic point of view, breaching quantity maxim in particular is the first sign of hiding information; deceptive concealment involves issuing outright lying and making false assumptions. To assert using lies, the paper provides extracts announced latter by the same person (i.e., Bush) on 2006 that contradict with the first allegations.
(2) Emotional criteria: the speaker relies on eliciting an emotion, such as of sympathy, fear or even threat to steer the audience to the wanted direction. By doing so, the concealer makes the audience drift by their emotions to an area away from the one or the fact being concealed.
Pragmatic Analysis

Extract (1)
My fellow citizens, events in Iraq have now reached the final days of decision. For more than a decade, the United States and other nations have pursued patient and honorable efforts to disarm the Iraqi regime without war. That regime pledged to reveal and destroy all its weapons of mass destruction as a condition for ending the Persian Gulf War in 1991.
Since then, the world has engaged in 12 years of diplomacy. We have passed more than a dozen resolutions in the United Nations Security Council. We have sent hundreds of weapons inspectors to oversee the disarmament of Iraq. Our good faith has not been returned
The criteria: giving incomplete information justifications and, emotional criteria are used to steer the audience to agree on war; this is by raising emotions of sorrow that the efforts "has not been returned". Our good faith has not been returned". Pragmatically, this is achieved by means of the rhetorical devices of hyperbole to assert the necessity and the seriousness of the topic "We have passed more than a dozen resolutions… We have sent hundreds of weapons inspectors to…" Other pragmatic strategies are issued by means of positive politeness strategies of using in-group identity marker and including audience in the activity "Our good faith has not been returned".
Extract (2)
The The pragmatic strategies that are used are as the following: Argumentation appeals of "logos" "pathos" and "ethos" are manifested by: "Intelligence gathered by this and other governments leaves no doubt that the Iraq regime continues to possess and conceal some of the most lethal weapons ever devised", the "logos" appeal is used as a claim to justify an action like a "military coalition"; this claim is also asserted by means of "ethos" or the credibility of Bush as the president of the US to be trustworthy and sincere. This credibility gives him the right to use "no doubts" to assure the existence of WMDs. Finally the "pathos" is manifested by raising feeling of fear in the audience "Peaceful efforts to disarm the Iraqi regime have failed again and again-because we are not dealing with peaceful men".
Breaching quantity maxim is seen in "This regime has already used weapons of mass destruction against Iraq's neighbors and against Iraq's people." Where Bush continues with generalization and not giving full and accurate information; although Bush refers to using biological weapons against the Iranians and the Kurds respectively, but he breaches quantity maxim by giving less information than required-due to the fact that the speech is addressed to the ordinary public (whether the Americans, Iraqis, and the International community) who might not know such information-Manner maxim is also broken in the same way; not giving the information in a direct and clear manner by saying "Intelligence gathered by this and other governments" without clarifying what he means by the " other governments". Using deictic expression like "this government" and "this regime" identifies and classifies two groups to be involved in a conflict. However, Bush conceals other the parties involved in this war or conflict and he uses vague expressions like "other governments" or "our friends". The criteria: Bush tries to evoke the emotion of sympathy "The United States and other nations did nothing to deserve or invite this threat" as well as presenting fake assumptions and imposing pressure on them in order to make them comply with his assumption
The issuing stage: "The United States and other nations did nothing to deserve or invite this threat". Bush starts by raising the feelings of sympathy and this is achieved pragmatically by using deictic expressions to involve his audience, in this case the Americans. "We will do everything to defeat it… we will set a course toward safety."
The argument stage: The concealment strategies are launched by: giving false assumptions and predictions "But we will do everything to defeat it. Instead of drifting along toward tragedy", concealment strategies are also expressed by means of giving false promises based on those false assumptions "we will set a course toward safety… by the oath I have sworn, by the oath I will keep…" Another strategy of concealment is by using specialized terms or jargons "Under Resolutions 678 and 687" these resolutions are strictly specialized.
The pragmatic strategies of concealment are trigged through substitution trope of overstatement, which is used ijel.ccsenet.org Vol. 8, No. 4; 2018 to express the size of the problem "Before the day of horror can come, before it is too late to act". Overstatement or hyperbole is also seen in stating "the United States Congress voted overwhelmingly last year to support the use of force against Iraq". The argumentative appeal is exercised by "ethos" appeal; that is to say, since he is the "Commander-in-Chief" then he has all the credibility to be believed. The argument stage: in this stage, the speaker is using the strategies of concealment of: issuing false assumptions, outright lying and strict accusations "it will not disarm so long as Saddam Hussein holds power" as such he directly relates Hussein with the existence of weapons. However, it turns out later that even when Hussein was captured and executed, Iraq did not possess any weapon. Deictic expressions are used as pragmatic strategy that denotes a cutting line or difference between the US and other members of the Security Council "These governments share our assessment of the danger, but not our resolve to meet it". Breaching quantity maxim is utilized by not providing the required information and giving unclear expressions like "some permanent members" or "many nations". Politeness strategies are employed though the strategies of conveying that the speaker-representing the Americans-and the hearer-like the International community-are cooperative and involved in the same activity "Many nations, however, do have the resolve and fortitude to act against this threat to peace, and a broad coalition is now gathering to enforce the just demands of the world."
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The final stage: Bush depends on the strategies of seeking agreement, wearing out any opposite opinion, and browbeating "The United Nations Security Council has not lived up to its responsibilities, so we will rise to ours". In this way, Bush imposes his standpoint by expressing that it is the duty call and a matter of responsibility that the US is ready to take. Pragmatically, this is expressed be the personal deixis "we". where Hussein is being represented as dictator and, hence, a source of danger; the politeness strategies of conveying the speaker is cooperating with the audience by means of including the audience in the activity "we will also honor the deepest commitments of our country".
Extract (5)
The final stage:
Bush depends on the strategies of seeking agreement, browbeating, and wearing down any opposite opinion "And tonight, as we have done before, America and our allies accept that responsibility". Pragmatically, this is expressed be the personal deixis "our" in: "Our goal will not be achieved overnight, but it can come over time" and "we" as in: "That is the future we choose". By using this, he uses the politeness strategy of including the audience in the activity, and giving a promise of "…and turn the creative gifts of men and women to the pursuits of peace".
Conclusion
The research asserted the hypothesis set by the researchers; concealment strategies are used in Bush's speech to persuade his audience about the decision of war against Iraq. The speaker, by means of concealment strategies, controls the flow of information in accordance with his aims.
The pragmatic analysis shows that concealment strategies are issued by means of (1) using the emotional criteria via evoking the feelings of threat, duty, sorrow, sympathy, doing-all what can be done. (2) Using deceptive manipulation strategies like giving false assumptions, false promises, justifications, wearing down opposite opinions, direct accusations, outright lies, seeking agreement, browbeating and using specialized terms.
